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National Housing Statistics | July 2016 

Existing-Home Sales Lose Steam in July 

WASHINGTON (August 24, 2016) – Slowed by frustratingly low inventory levels in many parts of the country, existing-

home sales lost momentum in July and decreased year-over-year for the first time since November 2015, according to the 

National Association of Realtors®. Only the West region saw a monthly increase in closings in July.   

Total existing-home sales, which are completed transactions that include single-family homes, townhomes, condominiums 

and co-ops, fell 3.2 percent to a seasonally adjusted annual rate of 5.39 million in July from 5.57 million in June. For only 

the second time in the last 21 months, sales are now below (1.6 percent) a year ago (5.48 million). 

 

Lawrence Yun, NAR chief economist, says existing sales fell off track in July after steadily climbing the last four months. 

“Severely restrained inventory and the tightening grip it’s putting on affordability is the primary culprit for the 

considerable sales slump throughout much of the country last month,” he said. “Realtors® are reporting diminished buyer 

traffic because of the scarce number of affordable homes on the market, and the lack of supply is stifling the efforts of 

many prospective buyers attempting to purchase while mortgage rates hover at historical lows.” 

Adds Yun, “Furthermore, with new condo construction barely budging and currently making up only a small sliver of 

multi-family construction, sales suffered last month as condo buyers faced even stiffer supply constraints than those 

looking to purchase a single-family home.” 

The median existing-home price for all housing types in July was $244,100, up 5.3 percent from July 2015 ($231,800). 

July’s price increase marks the 53rd consecutive month of year-over-year gains. 
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Total housing inventory at the end of July inched 0.9 percent higher to 2.13 million existing homes available for sale, but 

is still 5.8 percent lower than a year ago (2.26 million) and has now declined year-over-year for 14 straight months. 

Unsold inventory is at a 4.7-month supply at the current sales pace, which is up from 4.5 months in June. 

 

“Although home sales are still expected to finish the year at their strongest pace since the downturn, thanks to a very 

strong spring, the housing market is undershooting its full potential because of inadequate existing inventory combined 

with new home construction failing to catch up with underlying demand,” adds Yun. “As a result, sales in all regions are 

now flat or below a year ago and price growth isn’t slowing to a healthier and sustainable pace.” 

Single-family home sales decreased 2.0 percent to a seasonally adjusted annual rate of 4.82 million in July from 4.92 

million in June, and are now 0.8 percent under the 4.86 million pace a year ago. The median existing single-family home 

price was $246,000 in July, up 5.4 percent from July 2015. 

Existing condominium and co-op sales dropped 12.3 percent to a seasonally adjusted annual rate of 570,000 units in July 

from 650,000 in June, and are now 8.1 percent below July 2015 (620,000 units). The median existing condo price was 

$228,400 in July, which is 4.1 percent above a year ago. 

The share of first-time buyers was 32 percent in July, which is below last month (33 percent) but up from 28 percent a 

year ago. First-time buyers represented 30 percent of sales in all of 2015. 

All-cash sales were 21 percent of transactions in July, down from 22 percent in June, 23 percent a year ago and the lowest 

share since November 2009 (19 percent). Individual investors, who account for many cash sales, purchased 11 percent of 

homes in July, unchanged from June and down from 13 percent a year ago. Seventy percent of investors paid in cash in 

July. 

According to Freddie Mac, the average commitment rate (link is external) for a 30-year, conventional, fixed-rate mortgage 

dropped from 3.57 percent in June to 3.44 percent in July. Mortgage rates have now fallen five straight months and in July 

were the lowest since January 2013 (3.41 percent). The average commitment rate for all of 2015 was 3.85 percent. 

 

NAR President Tom Salomone says in addition to affordability concerns, an issue seen earlier in the housing recovery 

may be reemerging. Realtors® are indicating that appraisal complications are appearing more frequently as the reason 

why a contract signing experienced a delayed settlement. 

“Appraisal-related contract issues have notably risen over the past year and were the root cause of over a quarter of 

contract delays in the past three months,” he said. “This is likely a combination of sharply growing home prices in some 

areas, the uptick in home sales this year and the strong refinance market overworking the already reduced number of 

practicing appraisers. Realtors® are carefully monitoring this trend, and some have already indicated they’re extending 

closing dates on contracts to allow extra time to accommodate the possibility of appraisal-related delays.” 

Coming in at the lowest share since NAR began tracking in October 2008, distressed sales – foreclosures and short sales – 
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were 5 percent of sales in July, down from 6 percent in June and 7 percent a year ago. Four percent of July sales were 

foreclosures and 1 percent were short sales. Foreclosures sold for an average discount of 18 percent below market value in 

July (11 percent in June), while short sales were discounted 16 percent (18 percent in June). 

Properties typically stayed on the market for 36 days in July, up from 34 days in June but down from 42 days a year ago. 

Short sales were on the market the longest at a median of 95 days in July, while foreclosures sold in 54 days and non-

distressed homes took 34 days. Forty-seven percent of homes sold in July were on the market for less than a month. 
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Source: National Association of Realtors Existing Homes Sales report. The opinions expresed are intended to supplement opinions on real estate expressed by local and 

national media, local real estate agents and other expert sources. You should not treat any opinion expressed as a specific inducement to make a particular investment 

or follow a particular strategy, but only as an expression of opinion. Nothing herein should be construed as investment advice. You should always conduct your own 
research and due diligence and obtain professional advice before making any investment decision. All investments involve some degree of risk. Keller Williams Realty, 

Inc., will not be liable for any loss or damage caused by your reliance on information contained herein. 
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